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This proposal consists of a collection of remote negotiations which
encourage in-person interaction. Conceived for a couple who
would like to spend more time together, these tangible interfaces
bring the couple together for three important activities (dinner,
relaxation, and &/eep) by rendering their activities impossible
while apart.

The first negotiation links the motion of a refrigerator door
at home with the upward rotation of a chair seat at work. If
the individual at home would like to begin to prepare dinner,

the action of opening the refrigerator door ‘nudges” the worker to
come home. Ultimately, preparation af dinner cannot begin until
the worker has left the chair. The second negotiation links the
flow of water through a kitchen tap with the flow of warm
air through the living room. If one individual attempts to turn
on the water to wash the dishes, warm air will stop. ﬂowing into
the other room, and the other individual will become cold while
relaxing. The third negotiation links the comfort of a hed with
the light levels in the nearby study. If one partner would like
to sleep, the other partner will have dzjﬁcu/ty continuing to work.
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Tool no. 2: Chair

The user may be disturbed as the chair seat rotates
forward, indicating that it is time to leave

work and get home for dinner. However, he can
negotiate for more time by sitting more firmly.

Tool no. 1: Fridge

The individual at home wants to begin preparing
dinner, but can not do so until the other
individual has left bis office. The door resists being
opened if the seat in the office resists being rotated
Sforward.
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Tool no. 3: Faucet

As one partner attempts to clean up after dinner,
he turns the tap on to begin washing the dishes.
This action may meet resistance, as doing so
decreases the flow of warm air in the other room.

Tool no. 4: Warm Air

As one partner turns on the tap in the kitchen, the
temperature begins to plummet in the living room
as warm air flow stops, making it uncomfortable to
relax. Attempting to control the temperature in this
room, however, restricts flow to the kitchen tap.
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Tool no. 6: Lamp

As an individual reads in one room, the other
individual prepares for bed. The lamp coils up
and faces the wall, limiting the amount of light

Tool no. 5: Bed

Soft spikes in the bed are uncomfortable to lay
on. Howewver, they can be depressed into the bed,
so long as the user on the other side does not need
light to work.
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in the room, the interface they us
connected to the servo motor, f
comfort in the bed.

Servo

Both the soft spikes and the light controlare
connected to this servo. Lowering the spikes

causes the lights to dim, while increasing the light
level causes the spikes to rise.

Input II: Soft Spikes

A series of soft spikes in the bed make lying in it
uncomfortable. They can be pushed down into the
bed to achieve comfort, howewver this action causes
the lights to dim in the other room.
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